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CLASSIFIEDS HELP WANTED
¢ Display Rates: (Per Column Inch) TECHNICAL GROUNDS
Ix: 8140 6x: 8115 PRODUCTS REP
Ix: §130 12x: 8100

* By The Word Rate:
855 per inch, per insertion.
Minimum charge 855.
* Business Card Rates:
1x: 8300 6x: 8$275 12x: 8250
e Deadline:
The 10th of the month prior to
publication date.
* Note:
Classifieds are payable in advance. Ads
using cuts or special borders will be
charged at display rates. Ads are non-
commissionable. Blind ads will be
charged an additional $10.
* For Space Reservation Contact:
Mindy Covey, Classified Sales
2101 S. Arlington Heights Road
Arlington Heights, IL 60005-4142
(847)427-2044 » FAX (847)427-2037

POND AND LAKE LINERS
Buy direct from fabricator
20, 30, 40 mil PVC, Hypalon, HDPE
& Polypropylene.
Custom fabricated panels of up to
25,000 S.F. Material only,
Material & Supervision or

Complete Installation Service available.

\//

Colorado Lining

COMPANY

(800) 524-8672
1062 Singing Hills Rd.
Parker, CO 80134
(303) 841-2022 FAX: (303) 841-5780

Opti-Gro, a division of a world-wide manu-
facturing corporation, is looking for a motivated
individual with a life-science background.
We manufacture and market a complete
line of technical grounds care products. Our
sales representatives enjoy financial growth
and the opportunity to advance. Customers
include municipalities, institutions, industry
and many others. We offer:
* Thorough Training
« Local Territory
* Repeat Sales
If you have a successful background and are
willing to make a commitment, please send
resume to:
John Hawkins
Opti-Gro
One Mack Centre Drive
Paramus, NJ 07652
or fax resume to 201-261-7882
Positions available in the North East

FOR CLASSIFIED

ADVERTISING
Call Mindy

Covey today.
(847) 427-2044

v
ADVERTISING SALES

Deanna Morgan
Advertising Sales
68-860 Perez Road, Suite J
Cathedral City, CA 92234
(619)770-4370
Fax: (619) 770-8019

Catherine Upton
National Sales Manager
Huntington Beach, CA
(714) 377-7735
Fax: (714) 377-9115

Liz Richards
National Sales (West)
20331 Bluffside Circle, Suite 212
Huntington Beach ,CA 92646
(714)969-3726
Fax: (714) 969-8627

Marsha Dover
National Sales (East)
402 Riverview Drive
Marietta, GA 30067

(770) 850-9142
Fax: (770) 951-5662

DO YOU NEED PRODUCT INFO
FAXED TO YOU NOW?

USE THE ADAMS FASTFAX SYSTEM*
BY CALLING: 1 (800) 817-1889

| our 1(800)
number, and
follow the
simple

instructions;

when you hang up, the information
you requested will be faxed
immediately and directly to the fax
number you entered.

*Product information can only be
received from those advertisers with a FASTFAX #,

Just another important service to our
readers brought to you by your
friends at Adams.
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So You Think You’re So

Smart?
By Dave Ashman

Perhaps you know people who pride
themselves on being able to solve any
problem. No matter how big or small
the problem, they have the answer.
“Been there and done that” is their
battle cry, and they wonder why the
rest of you haven’t figured it out yet.
These are the people who have the
phone number of sport talk shows on
their speed dial and use it daily. This is
the story of one of these people. The
names have been changed to protect
the innocent. Meet Dave, a turf guy
who’s got it all figured out.

Would You Please Turn off the
Sprinklers!

It is Monday and football practice
started over an hour ago, and every-
thing seems to be going well. Dave
walks by the field and double-checks
everything. The head coach is happy,

* Stripers.
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Circle 126 on Postage Free Card

Players observe a moment of silence
for the last turf manager who over-
watered the field.

so Dave takes off for home. About 40
minutes later, Dave gets a page from
the coach. It seems the irrigation sys-
tem started just as practice was wind-
ing down.

“No big deal,” says the coach. “Just
make sure it doesn’t happen tomor-
row.” Dave leaves a message for the
groundskeeper to double-check the
clock settings in the morning and to
check the irrigation schedule for the
field. Later that night a storm drops
about a quarter inch of rain on the
field.

Tuesday morning Dave double-
checks the irrigation clock and finds
the time of day setting on the clock
was off the mark. The weather service
is predicting rain, so Dave reprograms
the system but does not engage the
timer to irrigate the field. The problem
is fixed in a few minutes. The field is
wet but should be okay for practice.

In the late afternoon Dave gets a
page from the coach. The irrigation
system is running and they need to
turn it off now. The field is already wet
and the additional water is a safety
concern. The coach cancels practice.
All of the grounds staff have left for
the day and no one has the key to the
irrigation control box.

“No problem,” Dave says, “just turn
off the power to the timer from the
breaker box and the irrigation system
will stop running.” The immediate
problem is resolved, but Dave has no
idea why the system was turned on. A
message is left for the grounds crew to
make sure all of the clocks are working
correctly. Later that night a storm
brings more rain.

Wednesday morning the field is
soaked. Dave checks the clock. The
power is on, and all indicators say the
irrigation system was on last night.
The field is wet, but it should dry out
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by practice time. The crew works the
field to make sure the turf is ready for
practice, but there are some areas that
will not be in the best shape for foot-
ball. Dave advises the coach of the sit-
uation and promises he will be on the
field during practice to make sure
everything is okay.

“No problem,” Dave says, “I have
shut off the water supply to the irriga-
tion system and turned off the power
to the clock at the circuit breaker.”
Later that day, practice starts without
incident. Just as the team gets ready
to scrimmage, the irrigation system
starts running. The coach is furious. It
takes about five minutes to shut the
system down. When the scrimmage
resumes, there is just enough water to
make the surface slick. Three players
are hurt when they slip while scrim-
maging. The coach makes it absolutely
clear that this situation is unaccept-
able and the situation will be resolved
now. Dave has no idea how this could
have occurred.

As Dave begins his investigation he
finds that several independent events
created the problem. On Monday,
Tuesday and Wednesday of the week, a
construction project next to the field
required the power supply to be inter-
rupted several times. Each time the
power was cut, the contractor reset the
clock to the default settings. On
Tuesday and Wednesday, another con-
struction project in a different area
required the field’s water supply to be
temporarily shut off at various times.
After each shut down, a plumber
checked every impacted area and
made sure the water supply was
restored. Three different groups with
three different managers who could fix
any problem never talked to each
other.

There is a moral to this story.
Communicate. Share what you know
even if you think it is not relevant to
anyone but yourself. A one-minute
phone call would have eliminated this
problem before it started.

I would like to thank all of the peo-
ple who have contributed their stories
and pictures to this column. If you
have a story or anecdote you would
like to share, call (562) 425-2449 or
write it down (include your name and
phone number) and mail it to : Ashman
& Associates, 3164 North Greenbrier
Road, Long Beach, CA 90808.



Model 7212

"[iwo new aerators thatm

Model 7316

your job 70% easier.

Do up to 70% more aerating in the same
amount of time it used to take. Now you can deep-
tine more turf faster or spend less time and labor to
do the same job you've always done before.

The new high-speed 7212 and 7316 Verti-
Drain® models are lighter with fewer moving
parts and they still have that unique pitchfork-
ing action patented by Verti-Drain.

The 7316 is wider than its counterpart 7212
and it goes deeper. Each offers you the option
of coring or solid tining and both
can use the new needle tines for
minimal disruption. The new,
sleek cover design is representa-
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7316 Model

VERTI-DRAIN®
|

Works like a pitchfork, only better.

Emrex, Inc., Box 1349, Kingston, PA 18704 (717) 288-9360

tive of many maintenance-saving features that
have been added like sealed bearings. Every
change helps make the new generation more
user-friendly. Each model has that characteris-
tic construction durability that you've come to
expect from Verti-Drain and because they're
lighter, lower horsepower tractors can be used
with them.

So if you've been looking to acrate more often
or spend less time aerating with even less dis-
ruption of play, Verti-Drain’s new
generation of aerators is the only

solution that’s 70% better. Ask
your dealer for more details today.
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