Guide to Golf Course Irrigation System Design and Drainage, by Edward
Pira. = This book covers every important aspect of the subject in an easy-to-
understand format. It is perfect for practicing turfgrass manager & superinten-
dent, consultant, sales representative and student. Used in academic courses
for years, this is the first commercially available version. Completely revised
with new exercises, practical examples, numerous new figures, and expanded
sections covering a wide variety of irrigation system components, Guides the
reader through every phase of an irrigation program from design to construc-
tion- from program scheduling to operation and maintenance. Turfgrass man-
agers and golf course superintendents will refer to this book often to plan effec-
tive irrigation systems, ensure appropriate capacity, easy installation and prac-
tical operation and maintenance. 400 pp. 4004 Price: $59.95

Color Atlas of Turfgrass Diseases, by Dr. Toshikazu Tani and Contributing
Author, Dr. James B. Beard = Presents over 350 high-guality color photographs
of all the major turfgrass diseases that occur on both warm and cool season
grasses and it is intemational in scope. This book will become the standard
color guide to disease diagnosis and pathogen identification for golf course
superintendents and turfgrass practitioners. Maps are included to assist in dis-
ease identification by providing geographical locations where each
‘disease/pathogen is likely to occur. It also provides color photos of step-by-
step guidance on diagnostic techniques for laboratory analysis which can be
used by practitioners. 140 pages. 4005 Price: $79. 95

The Surface Irrigation Manual, by Dr. Charles Burt. The text delves in-depth
into the proper design and operation of surface irrigation systems. Also covers
subjects such as soil types, salinity, surge flow and infiltration. Indispensable
aid for farming, educators in agriculture; irrigation design professionals for gov-
ernment agencies working with the agriculture industry. 400 pp

4007 Price: $49.50
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4004 Guide to Golf Course Irrigation Systems $59.95
4005 Color Atlas of Turfgrass Diseases $79.95
4007 Surface Irrigation Manual $49.50

4008 Pictorial Guide to Groundskeeping #1 $36.60
4009 Pictorial Guide to Groundskeeping #2 $36.60
4022 Pictorial Guide fo Groundskeeping 1& 2

(two book set) $69.90

4016 Management of Turfgrass Diseases $67.00

Pictorial Guides to Quality Groundskeeping Book | and Book I, by Floyd
Perry. = The only textbooks on the market for the grounds supervisor, athletic
coach, little league volunteer, or baseball purist. Over 500 photos in each text
with many in color. Book One, “Covering All The Bases" (100 pgs) covers
Mound and Home Plate Repair; Edging, Dragging, Lip Reduction; Water
Removal, Homemade Equipment and Tricks of the Trade. Book Two, “There
Ain't No Rules",(108 pgs.) covers Football, Soccer, Softball, Little League, Minor
League, College and High School Facilities. Also covers Curbside Appeal; Tricks
of the Trade, New Ideas for Easy Maintenance; Professional Research from
Higher Learning Centers and much more.4008 -Book | 4009 - Book i

Price: $36.60 ea- or 4022 - 2 bk set $69.90

Management of Turfgrass Diseases Second Edition, Joseph M. Vargas, Jr.
» Completely revised and updated to provide the latest information on main-
faining a healthy turf and identifying turf diseases. Covers cultural, genetic,
biological and chemical approaches to turf management and provides practical
solutions to everyday problems. Fungal, bacterial and viral diseases; black
layer disease; and diseases caused by nematodes are addressed for all major
grasses. Tips on irrigation, fertilization, and grass culture w. 72 full-page
photos and more than 100 figures. 320 pgs. 4016 Price: $67.00
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THE FRONT LINES

From Somewh;re in the Zone

By Dave Ashman
ubmitted for your approval. Meet
S Dave, a hard-working turf guy
whose only mistake was he went to
visit a friend in the ticket office. When turf
people stray too far from the field, it
can and often does get ugly.

“Sorry, Wrong Number”

Dave had completed all of his work
and went to visit a colleague in the tick-
et office. The game was winding down,
and he knew his friend would not be
very busy at that time. As he arrived at
his friend’s office, there was a small line
of people buying tickets for future
games. Dave’s friend was the only per-
son in the office, so she had to serve
those people. After Dave sat a few min-
utes in the office, the phone rang. Dave’s
friend was still busy with customers, so
he answered the phone for her.

The caller said, “Get lefty ready,”
and hung up.

Dave’s friend asked who was on the
phone, and he replied that it must
have been a wrong number. A few min-
utes passed, and the line of people at
the ticket window was getting longer.
Dave’s friend continued to sell tickets
to future games. A moment later the
phone rang again.

The caller said, “Get Q up,” and then
hung up. The voice was barely distin-
guishable over the background noise.

Dave’s friend asked who was on the

phone, and he replied that it must
have been a wrong number. A few more
moments passed, and the phone rang
again.

Dave picked up the phone, and the
caller unleashed a tirade of colorful
adjectives and metaphors. The gist of
the message was to “get off your butt
and start throwing.”

By the time Dave asked, “Who is
this?” the caller had hung up. Dave’s
friend asked who was on the phone,
and he replied that it was some under-
medicated person with a wrong num-
ber. Everyone in the line at the ticket
window was served, and the two
friends began to converse about the
strange day. Then the phone rang
again. Dave answered the phone.

The caller erupted into a rage, “How
many [colorful metaphor| times do I
have to [colorful adjective] tell you to
get [color metaphor] Q warmed up?”
and so forth.

Dave finally shouted into the
phone, “Wait a minute! Who are you
and what are you doing?”

The caller responded, “I'm the [col-
orful adjective] manager.”

Dave tried to tell him he had a
wrong number, but the caller advised
Dave to stop [color metaphor] around
and get the lefty ready. Dave told the
manager there wasn’t anybody in the
office named Q.

“Well, who is there then?” demand-
ed the manager.

“Just me and the woman who works
here,” Dave told him.

The caller erupted again, “Woman!
Let me speak to her!”

Dave passed the phone to his friend.
She said, “Hello,” and then passed the
phone right back to Dave.

The caller said, “I have just one
question. Can she pitch?”

Thanks

I would like to mention the names
of the several people who contributed
to the above, but they have requested
anonymity. However, I do thank them
and all others who have submitted sto-
ries and pictures to me. They are all
great and I look forward to sharing
them in this column.

One of the many benefits of joining an
organization like the STMA is the inter-
action with the membership. It is always
reassuring to learn you are not the first
person to face a particular problem.

The concept of this column is to
share experiences from members of
the sports turf community. If you have
a story or anecdote you would like to
share, write it down (include your
name and phone number) and send it
to the following: Ashman & Associates,
3164 North Greenbrier Road, Long
Beach, CA 90808.

Rookies
continued from page 38

field in one simple operation. The oper-
ator can use all four functions, or
three, or two, or just the roller.

The Diamond Demon features steel
construction, a welded frame and
sealed bearings on the axle shaft for
long machine life.

All models carry a one-year limited
warranty on parts and workmanship.
Plows, tires and abused machines are
excluded.

The Diamond Demon
Circle Number 152 on Postage-Free Card

Improved Chipco
Chipco brand 26GT fungicide, an
improved formulation of Chipco 26019

FLO, provides faster knockdown of
brown patch and dollar spot.
University trials show that it knocks
them down up to 48 hours faster than
the standard Chipco 26019 FLO. It
also offers quicker turf recovery. In
addition, Chipco 26GT controls a broad
spectrum of turf diseases, including
leaf spots, fusarium blight, gray and
pink snow mold, and corticium red
thread. It is a flowable formulation
and is compatible with the same tank-
mix partners as Chipco 26019 FLO.

Rhone-Poulenc AG Co.
Circle Number 153 on Postage-Free Card

RedeX-It Now

Since spring brings birds, now is
the optimum time to apply ReJeX-iT
products, which do not harm nuisance
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birds. By using food-grade elements
developed with testing from the U.S.
Department of Agriculture’s Animal
Damage Control and Denver’s
Wildlife Research Center units, the
products have the ability to repel
geese and other birds while being
harmless to humans and other living
creatures.

ReJeX-iT products are EPA
approved, registered and are made
from FDA GRAS (Generally Regarded
As Safe) listed food-grade ingredients.
They are biodegradable and meet the
EPA’s criteria for “Reduced Risk.”

ReJeX-iT AG-36 repels geese and
other birds from turf areas; TP-40
repels birds from bodies of water.

Martinson-Nicholls, Inc.
Circle Number 154 on Postage-Free Card



YOUR PENNINGTON TURF SPECIALIT

What he knows
about grass seed

Eyes to see what grass
best suits your needs

Nose to sniff out
problems

What he
knows about
gverything else

Finger used
to point you
in the right

direction

What he uses to
listen to your needs

Service with a smile

What he uses to help get
your deliveries made on
time

As you can see, our turf specialists have what it takes to make sure you get the right kind of grass seed at the right
time. They spend their time answering your questions about turf require-

ments, introducing new grasses and delivering seed. They know just what x /

type grass will work best for you and will make sure you get your seed when % y

you want it. And they do it all with a smile on their face. So the next time i t'ﬂ »
com

you need a specialty turfgrass, call Pennington Seed — because nobody ’t"’ "

beats us on our turf. For details call: 1-800-277-1412

Circle 122 on Postage Free Card



